Task: @

Tool: Sale implementation and management

3l
You learn to find and monitor the most suitable channels for your products and services.
Customer group Products / Services Sales target Sales channel Support sales Sales channels
channels management

(monitoring]

Tip: Understanding customers' needs and wants is essential to manage sales.

Toolkit 3: Customer understanding Back  Toolt - fableof = et b



	Prev page 2: 
	Page 36: 

	Next Page 2: 
	Page 36: 

	Write  170: 
	Write  171: 
	Write  172: 
	Write  173: 
	Write  174: 
	Write  175: 
	Write  176: 
	Write  177: 
	Write  178: 
	Write  179: 
	Write  180: 
	Write  181: 
	Write  182: 
	Write  183: 
	Write  1026: 
	Write  1027: 
	Write  1028: 
	Write  1029: 
	Write  1030: 
	Write  1031: 
	Write  1032: 
	Write  1033: 
	Write  1034: 
	Write  1035: 
	Write  184: 
	Write  185: 
	Write  186: 
	Write  187: 
	Write  188: 
	Write  189: 
	Write  1036: 
	Write  1037: 
	Write  1038: 
	Write  1039: 
	Write  1040: 
	Write  1041: 
	Savoring info 10: 
	Seligmans box 10: 
	seligmans close 10: 


